	Job Posting

	
	

	Position Title:
	Business Development Executive

	Position Reports To:
	Chuck Alsdurf

	
	

	ESSENTIAL REQUIREMENTS:

1. Responsible for identification, qualification and closing of new business; handing the relationship over to the Account Management staff after receiving a signature of at least one year contract for services.

2. Responsible for selling all services offered by PrimeNet to include, but not limited to; data, print and mail.

3. Responsible for prospecting and generating new business revenue and updating the prospect database housed on the contact management system.

4.   Participate in trade shows and outside organizations as a method of expanding our sales reach and brand awareness.

5.   Maintain an active working knowledge of our product line, postal regulations and price sheets.

6.   Other duties and responsibilities as assigned.

	Position Requirements

· Ability to perform multi-faceted projects in conjunction with normal activities.  Current working knowledge of postal regulations, forecasting, revenue planning and direct mail industry knowledge.  Must be organized, able to work under pressure and handle several projects at one time while meeting established deadlines.  Requires excellent interpersonal communication, problem-solving skills as well as above average closing skills and no fear in prospecting.  Proficient in Microsoft Word, PowerPoint, Excel and Internet.

	Education / Experience:

1. Minimum of five year’s of sales experience in direct mail marketing.

2. Prefer an individual with print and data base marketing selling skill set.

3. Advanced education is a must.


